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Logicot OS is the operating layer for complex B2B
companies

One environment for the company portal, executable workflows, business modules and governed Al.

CONFIRMED NOW

319 900+ 4
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delivery
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Backend tests Demo flows

WHY NOW BEACHHEAD WEDGE

¢ McKinsey, November 5, 2025: 88% of respondents said e B2B companies with a complex operating cycle.

their organizations use Al in at least one business function 0 Terrms with menve] aessfindisns bendslis
e McKinsey, November 5, 2025: 23% of respondents already o Businsssien meed Al el weikilews
scale agentic Al in at least one function, another 39% are

experimenting

e Deloitte, January 21, 2026: worker access to sanctioned Al
tools rose from under 40% to around 60% across 2025, or
roughly 50%

WHAT EXISTS TODAY WHY LOGICOT VS THE CURRENT STACK

e Portal and control.

e Business modules.

e Executable workflows.

e Al and visibility.

TARGET BUSINESS
MODEL

Entry starts through a
launch scope around the
portal and selected
modules, then continues
through support,
environment growth and
expansion across
workflows, Al and
integrations.

WHY THIS CAN
BECOME LARGE

The first wedge starts with
Russia and Kazakhstan,
then expands into a
broader operating-layer
category through the
global Al software tailwind
and the .com export path.

e CRM/ERP / spreadsheets / manual approvals.

e Al helper next to work.

e Custom portal or internal tooling.

e Heavy enterprise system too early.

WHY THIS TEAM /
RIGHT TO WIN

Logicot is founder-led
today: the category thesis,
working core and initial
launch model already exist,
and the round adds the
first delivery team around
engineering, QA, design
and rollout.

logicot.kz/investors - logicot.kz/deck - logicot.kz/demo - logicot.kz/data-room

WHY $750K NOW

Pre-seed / $750k / USD.
lllustrative use of funds:
58% to the first delivery
team, 12% to infrastructure
/ Al / tooling, 12% to pilot
delivery, 8% to investor
and sales materials, 5% to
legal/admin and 5% to
reserve. The target is
roughly 16-17 months to
the next fundable
milestone. Next step: Deck
— guided demo —
founder call.



